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2008 was one for the record books. Unfortunately, the record-breaking performance of the stock market 
was a downward spiral that left investors battered and dazed. Retirement savings suffered alarming losses 
as the equity markets cracked under the pressure of a mortgage and credit crisis that created a tsunami of 
bad economic news. 
 
What do you do when your retirement account loses 30, 40, 50% or more? Get out and lock in those 
losses? Ride it out, even though no one seems to know where the bottom is? Change your investment 
allocations? Do nothing? These are hard questions, and simple answers are elusive. 
 
For most NEA members, investing is not something that comes naturally. Education is your calling, not 
stock picks. That’s why a financial advisor, like a knowledgeable NEA Valuebuilder® representative, is 
so important in times like these. Your NEA Valuebuilder representative can help you understand 
investing strategies that soften the peaks and valleys of volatility in the market. Strategies such as dollarcost- 
averaging allow you to purchase more shares when prices are down and fewer shares when prices are 
up, lowering your overall costs of purchasing investments.* 
 
Even though the market is taking historic declines, retirement investing is designed for the long-term. 
History has shown that a long-term approach will have the best results. Getting out of the market until a 
recovery starts is risky. Being on the sidelines even a few days could mean you miss out on significant 
gains. 
 
As you evaluate your retirement strategies for 2009, resolve to get some professional advice before 
making any decisions. To find an NEA Valuebuilder representative in your area, check out the NEA 
Valuebuilder representative locator at 
https://nea.securitybenefit.com/neavaluebuilder/advisorassisted.htm. With some help from a financial 
advisor, you can gain some confidence and feel better about where you’re headed in 2009. 
 
 
* Dollar Cost Averaging does not assure a profit and does not protect against loss in a declining market. An investor should consider the ability to 
continue purchasing through periods of low price levels. 
 

You should carefully consider the investment objectives, risks, and charges and expenses 
of the mutual funds and variable annuities available under the NEA Valuebuilder Program 
before investing. You may obtain a prospectus that contains this and other information 
about the mutual funds and variable annuities by calling our National Service Center at 
1-800-NEA-VALU (632-8258). You should read the prospectus carefully before investing. 
Investing in variable annuities and mutual funds involves risk and there is no guarantee of 
investment results. 
 
The NEA Valuebuilder Program provides investment products (the “NEA Valuebuilder products”) in connection with retirement plans sponsored by 
school districts and other employers of NEA members and individual retirement accounts established by NEA members. Security Distributors, Inc. and 
certain of its affiliates (collectively “Security Benefit”) make the NEA Valuebuilder products available under this program pursuant to an agreement with 
NEA’s wholly-owned subsidiary, NEA’s Member Benefits Corporation (“MBC”). Security Benefit has the exclusive right to offer the NEA Valuebuilder 
products under the program, and MBC generally may not enter into arrangements with other providers of similar investment programs or otherwise 
promote to NEA members or their employers any investment products that compete with the NEA Valuebuilder products. MBC promotes the program 
to NEA members and their employers and provides certain services in connection with the program. Security Benefit pays an annual fee to MBC based in 
part on the average assets invested in the NEA Valuebuilder products under the agreement. You may wish to take into account this agreement and 
arrangement, including any fees paid, when considering and evaluating any communications relating to the NEA Valuebuilder products. NEA and MBC are 
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not affiliated with Security Benefit. Neither NEA nor MBC is a registered broker-dealer. All securities brokerage services are performed exclusively by 
your sales representative’s broker-dealer and not by NEA or MBC.  
 
The NEA Valuebuilder Variable Annuity TSA, Contract Form No. V6029, also includes a Fixed Account. The NEA Valuebuilder Variable Annuity TSA is 
distributed by Security Distributors, Inc. and is issued by Security Benefit Life Insurance Company. The NEA Valuebuilder 403(b)(7) is a Custodial Account 
under §403(b)(7) of the Internal Revenue Code. The NEA Valuebuilder Mutual Fund 457 is a Trust Account under §457 of the Internal Revenue Code. The 
NEA Valuebuilder IRA is an IRA Custodial Account under §408(a) of the Internal Revenue Code. 
 
Annuities are long-term investments suitable for retirement. 
 
Securities distributed by and services offered through Security Distributors, Inc., a subsidiary of Security Benefit Corporation (“Security Benefit”). 


